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NET(net) announces the acquisition of Visibility Solutions

HOLLAND, Michigan, February 21, 2007– NET(net), Inc – the leading provider of Vendor Lifecycle 

Management and Optimization Services is pleased to announce its recent acquisition of Visibility 

Solutions. Visibility Solutions focused on devising and delivering strategic solutions to clients’  opera-

tional challenges using technology. 

Visibility Solution’s President, Mr. Michael Welsh, will become NET(net)’s Vice President of Engagement 

Services. In this role, Mr. Welsh will deliver innovation and solutions to NET(net)’s clients to enhance 

the business value of their technology investments as part of its professional services organization. Mr. 

Welsh has diverse skills and experience including strategic planning, process reengineering, sourcing, 

project management, merger due diligence support, turnaround execution and IT management. Mr. 

Welsh accumulated his expertise by serving clients for more than 15 years with niche consulting 

expertise at Accenture, Diamond Technology Partners, and most recently at Visibility Solutions.

Mr. Welsh says, “I worked with NET(net) to the benefit of several clients over the past couple of years. I 

was impressed with the powerful bottom line results and professionalism that NET(net) brought to 

our mutual clients. The prospect of combining the respective skills of our organizations to enhance 

the value that we can bring to clients throughout the lifecycle of their technology investments made 

perfect sense.”

Mr. John Fisher, NET(net) Executive Vice President of Strategic Services, says, “The acquisition of Visibil-

ity Solutions provides exciting new opportunities for NET(net) and our clients. It enhances our ability 

to help our clients set direction and gain benefit from the value of their strategic technology invest-

ments. There is also a strong cultural fit between the two companies because we both share a com-

mitment to client satisfaction and the ability to craft innovative solutions.”

Mr. Steven Zolman, NET(net) President and CEO says, “Our commitment is to deliver excellence and 

innovation at every stage of the vendor lifecycle for the collective benefit of our clients. Visibility 

Solutions enhances our capabilities in the analytical and managerial stages, bolstering our end-to-end 

suite of service offerings for more complete and proficient vendor lifecycle management and optimi-

zation services. This is another step forward for us as we enhance our already market leading offerings 

and extend our leadership in this industry, making ourselves a better value engine for our clients who 

are looking to maximize the effectiveness of strategic technology investments that better enable the 

business of IT.”

About NET(net):

NET(net), Inc. helps its Clients improve the value of their technology investments by 33% on average 

and has helped Clients capture more than $30B of incremental market value since 2002. Additional 

information is available at www.netnetweb.com.
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